Ms. XYZ

Subject:
Mean (out
Minimum | Maximum of 7)

The teacher comes prepared for the classes. 40 5 7 6.40
The teacher is effective in communicating in the class. 40 5 7 6.25
The teacher makes the subject practically relevant by linking it with the real life
business situations 40 4 ! 632
The teacher seemed enthusiastic about taking classes 40 5 7 6.35
The teaching sessions have been participative and interactive 40 5 7 6.40
The teacher’s presentations have enhanced my understanding of the subject 40 5 7 6.25
I have enjoyed attending classes of this teacher 40 4 7 6.32
The teacher adequately answers questions asked in the class 40 3 7 6.00
Students pay attention to what the teacher teaches in the class 40 3 7 5.98
The teacher seems to have a command over the subject 40 3 7 5.92
Teaching of the paper has been well-organised 40 3 7 6.12
The teacher seems to care whether the students have learnt 40 4 7 6.17
Help from teacher has been readily available for questions and/or other

40 4 7 6.10
problems/assignments outside the class.
The teacher has stimulated my interest in the subject 37 1 7 5.84
| feel it is worth attending classes of this teacher 37 2 7 6.03
The teacher is regular in taking lecture classes 37 4 7 6.41
The teacher adequately covers all the topics listed in the syllabus 37 5 7 6.24]
On the whole, he/she has been an effective teacher 37 4 7 6.14
The internal assessment system and its components were made clear at the
beginning of the course 37 4 ! 624
The internal assessment system used by the teacher has contributed to my

37 4 7 5.89

learning experience

Overall Average Score: 6.1685
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PLACEMENTS

It is indeed a matter of great pride to invite you to participate in our campus recruitment process of MIB and MHROD. Since its
inception, the Department of Commerce, has always believed in producing world class managers with global and cross functional
mindset to meet the growing demand for skilled man-power in the intrinsic competitive knowledge industry.

The academic rigour of the course and the stringent selection process ensure that we draw best of the students from all over India.
Two years of rigorous curriculum and numerous extra curricular activities shape the personality of our students. The dedicated efforts
of the student placement committee coupled with guidance of the placement advisor ensure that the best companies come to campus.
The excellence of our students is highlighted by their presence in every function of an organization in reputed companies with no
geographical boundaries

Undoubtably, the institute takes the best, trains the best and produces the best in the country. It has always been pro-active in
adapting to the changing needs of the corporate sector focusing on intellectually stimulating and mutually beneficial interactions that
form the basis of firm relationships that have grown and strengthened over the years. | am very confident that our students will make a
significant contribution to your organisation. We look forward to your participation in a mutually rewarding placement exercise.

Placement Advisor (MIB & MHROD)
Ph. No.: 011-27662608, 27667725 / Ext. 1630

Alumni Base

e Sunil Thakur , VP Investment Banking, Finoble

« Rajat Ghai, Chief Manager ICICI Bank

« Jayant Gupta , National Sales Manager Apple Computers

e Punit Gambhir , General Manager Bharti Global Marketing Ltd
« Shilpa Ajwani , National Sales Manager Oriflame India Pvt. Ltd
o Shilpa Ajwani, National Sales Manager Oriflame India Pvt. Ltd
o Praveen Gupta, Senior Brand Manager Hindustan Times

o Ankur Gaba , Portfolio Manager IBM Global Services, Florida

« Bakas. K. Singh , Senior Assistant Director FICCI

o Karan Singh , Head- German Operations L & T Infotech, Munich
o Aekta Shyam , GM Taj Group of Hotels

« Rama Sheshadri, Senior Manager Ranbaxy Labs Ltd

o Chetan Bhargava , Country Manager Quality HP

e Sunmneet Jolly , Senior BD Manager Intelligroup Inc. California
e Shahab Husain , Head-Sales & Marketing Mittal Steel

« Viplav Rathore , AVP GE Corporate Treasury

Corporate Participation

Consultancies

e Cushman & Wakefield o Copal Partners
o Grow Talent o Delloite

« IMRB o Keane India

e Accenture o TMI

e Absolute Data « Reach Potential

e Cushman & Wakefield
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Departmental Activities

The students had an interactive question answer session with Dr. L.K. Pandey gaining insights about
different nuances of startups. Prof. Kavita Sharma, Head of the Department congratulated students and
wished them Good luck for their future endeavours. Students were also given opportunity to reflect their
views, experiences & memories of their journey in the Department.

National Event Stock Mind

ICICI conducted the National level event with all IIM & FMS participating in it and the student of M.Com,
Department of Commerce was the winner. ICICldirect Centre for Financial Learning (ICFL) is an educational
initiative of ICICI Securities Ltd. The Stock Mind event conducted by ICICI Securities in most of the colleges
across India helps youngsters learn the basics of investing by giving them practical insights into the world of
investing while making the entire process interesting and risk-free.

Mr. Vishal (M.com) Batch 2014-16 won the first prize in National Event Stock Mind 4 (Quest for the best
budding investor), under the aegis of ICICI direct centre for Financial learning (ICFL).

e R

Prof. Kavita Sharma, Head of the Commerce with the Rolling Trophy and Mr. Vishal (student, M.Com, Department of
Commerce, DSE) with First Prize Stock mind session 4

Mr. Vishal was felicitated & awarded in a Grand prize distribution ceremony held on 28" April 2016 in
Mumbai and the event was covered by media partner CNBC TV18. Prof. Kavita Sharma, Head, Department
of Commerce was invited to grace the ceremony and Department received the first prize.
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